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Takeaways from 77th Annual Truckload Convention: Economy Still Mixed as Capacity
Crisis Looms

We had the good fortune to attend the 77th edition of the Truckload Carriers Association (TCA) Annual
Meeting held in Kissimmee, Florida on Monday and Tuesday, March 9-10, 2015. Over 1,700 attendees were
present, which was a modest uptick from recent years’ conventions. We had the pleasure of speaking to the
assembled masses on Tuesday morning as we shared our views on the economy and the state of the
truckload sector. In addition, we had nearly 20 one-on-one meetings with carriers and vendors from both the
publicly traded and privately held realms. The following paragraphs summarize our two and a half day deep
dive into the truckload industry:

= The economy continues to grow at a slow, steady rate, in the aggregate. Some regions, however, are performing
better than average, while others are still struggling.

= Not all truckload demand is held in the same regard as some niches outperform others. Certain sectors of the
industry are currently experiencing tighter supply and demand than others. Among the tighter segments are the
team-expedited segment, the refrigerated segment, and the tank truck segment.

m Driver recruiting and retention remain problems #1, #2, and #3. The apprenticeship programs advocated by the
TCA could potentially be a partial answer. That program would allow the industry to capture high school graduates who
otherwise would be too young to qualify for a commercial driver's license (CDL).

m Mergers and acquisitions are in vogue. With drivers remaining so difficult to recruit and retain, carriers possessing
balance sheet strength are turning to acquisitions as a value creation mechanism. We expect to see more deals in
2015 and for the foreseeable future as the industry continues to consolidate around larger, more sophisticated, lower
cost carriers that tend to price services rationally.

m Natural gas isn't going away. Truck stop chains and fuel vendors all report that they are moving ahead with plans to
make CNG and LNG available to carriers throughout the U.S. As diesel prices recover over time, we would expect to
hear much more about the economic and environmental advantages associated with natural gas as a truckload fuel.

= Few hold out any hope for a major change in the trajectory of the federal regulatory agenda. Those within the
beltway continue to push for ever safer operations, more fuel efficiency, and reduced emissions.

= Insider selling usually indicates that valuations are getting close to the top. Insider selling has been fairly
rampant across the group over the past 6-9 months. On the contrary, little, if any, insider buying has been noted.

= |Investment conclusions: Our long-term outlook for the truckload industry is bullish. Demand is likely to continue rising
as the U.S. population grows, as manufacturing comes back to North America, and as U.S. exports of Western lifestyle
goods become increasingly appealing to Europe and Asia. Capacity is likely to grow slower than demand as the driver
shortage persists. The inevitable mother of all capacity shortages should become evident in the 2017 timeframe as
capacity sapping regulations near full implementation. While we continue to think that valuations are generally
stretched across the transportation and logistics group, we continue to believe that select truckload carriers offer
interesting upside potential over the coming 12 months. Our favorite Buy-rated names remain: Swift Transportation
(SWFT, $28.16), Celadon Group (CGl, $25.51), Quality Distribution (QLTY, $10.43), and Universal Truckload Services
(UACL, $26.67). Each is a play on the impending capacity shortage and/or the re-industrialization of America themes.
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We had the good fortune to attend the 77th edition of the Truckload Carriers Association (TCA) Annual Meeting held in
Kissimmee, Florida on Monday and Tuesday, March 9-10, 2015. Over 1,700 attendees were present, which was a

modest uptick from recent years’ conventions. We had the pleasure of speaking to the assembled masses on Tuesday
morning as we shared our views on the economy and the state of the truckload sector. In addition, we had nearly 20
one-on-one meetings with carriers and vendors from both the publicly traded and privately held realms. Lastly, we

attended some of the group sessions to witness the heartwarming best driver and best owner-operator award
ceremonies, as well as an emotional tribute to the TCA's amazing Wreaths Across America program, which culminates
with truckload carriers delivering wreaths to Arlington National Cemetery every year. Every holiday season, participants
in the program dress each gravestone marking a deceased war hero with a beautiful Christmas wreath. Big, burly truck
drivers participating in the annual delivery are frequently brought to tears as they swell up with pride upon their arrival
at Arlington, while they receive a warm welcome from current members of the military, members of the Boy Scouts of
America, and members of the deceased's families. The TCA and its members have their priorities straight—they value

the freedom secured by our fallen warriors and the great work performed daily by the professional truck drivers of
America, who are the folks that form the backbone of America's supply chain. The following paragraphs summarize our
two and a half day deep dive into the truckload industry:

The economy continues to grow at a slow, steady rate, in the aggregate. Some regions, however, are performing
better than average, while others are still struggling. The recent West Coast port strife has set up the potential for
strong demand from the West for the next several months as backlogs created by the recent rolling work slowdowns
are drawn down. This strong demand from the ports will be super-imposed upon what has become the peak season
(March, April, and May—the period when spring and summer merchandise, beverages, and food are pushed in large
quantities through the nation's supply chain). Despite a comparatively less debilitating winter than last year in most
parts of the country (New England excluded), improved intermodal service, partial relief with regard to the
hours-of-service rules, and the transition of some displaced oilfield workers into truckload driver jobs, supply and
demand should remain generally tight in the truckload sector through at least July 1. But, with still sub-potential
economic growth, a reduction in energy exploration activities, and the first disruption free operating environment in 18+
months, it is entirely possible that supply and demand can loosen somewhat more in the second half of the year on top
of what has already been experienced YTD. This could potentially make it more difficult to secure additional rate
increases on top of the mid- to upper-single digit rate increases recently reported by many truckload carriers. Having
said that, by the time we hit the 2017-2019 time period, the full implementation of the electronic logging device (ELD)
and speed limiter rules will have such a dramatic impact on industry capacity (as much as 2/3 of the industry may
presently be non-compliant with respect to the hours-of-service rules, and observation of speed limits), that carriers will
have much more flexibility in setting prices and selecting which customers and freight lanes to serve. With that new
flexibility, should come enhanced margins.

Not all truckload demand is held in the same regard as some niches outperform others. Certain sectors of the
industry are currently experiencing tighter supply and demand than others. Among the tighter segments are the
team-expedited segment, the refrigerated segment, and the tank truck segment. Flatbed demand has been slightly
cooler, as of late, due to the dramatic slowdown in drilling activity in the shales. Dry van volume has been more typical,
given ongoing struggles experienced by the average American consumer. Contractual pricing renewals can be
expected to at least partially reflect the relative tightness of supply and demand in each of the individual sectors.

Driver recruiting and retention remain problems #1, #2, and #3. Not a single carrier has found the magic bullet that
will solve this perplexing problem. Driver pay hikes, referral bonuses, signing bonuses, longevity bonuses, fuel
efficiency bonuses, safety bonuses, productivity bonuses, service quality bonuses, driver wellness programs, driver
recognition programs, fleet manager behavioral adjustments, reductions in the driver-to-fleet manager ratio, driver input
on equipment specifications, establishment of driver training schools, and partnerships with driver training schools have
hardly scratched the surface of the problem. Carriers’ strategies conjure up visions of the story of the group of five
campers rudely awakened by a bear. One need only be faster than the slowest camper to avoid becoming the bear's
breakfast. Similarly, carriers need to be only among the more attractive carriers (in the eyes of the driver population) to
attract a portion of the dwindling labor force. Until the industry finds a way to attract more drug free, safe, disciplined
individuals into the industry, the status quo may just persist until autonomous and driverless trucks finally arrive on the
scene (15-20 years from now, in our view). The apprenticeship programs advocated by the TCA could potentially be a
partial answer. That program would allow the industry to capture high school graduates who otherwise would be too
young to qualify for a commercial driver's license (CDL). Oftentimes, motivated high school graduates who are not
headed to college will find fulfilling careers away from the trucking industry prior to reaching the age of 21, which is the
minimum age requirement for a CDL. It is also noted that some carriers require new hires to be at least 23 or even 25
years of age before applying for a driver job, which further magnifies this issue. It seems that insurance industry data
suggest that young males can be a large liability to cover, and subsequently they charge large premiums to do so. The
aforementioned apprenticeship program offers much hope as at least a partial solution to the driver challenge.
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Mergers and acquisitions are in vogue. With drivers remaining so difficult to recruit and retain, carriers possessing
balance sheet strength are turning to acquisitions as a value creation mechanism; however, no single formula applies.
Carriers will buy other carriers that offer complimentary services or that cover complimentary geographies. Carriers will
buy carriers to build density, or will buy those expected to see a dramatic improvement in financial performance as the
acquiring carriers operating plan is rolled out across the new property. We expect to see more deals in 2015 and for
the foreseeable future as the industry continues to consolidate around larger, more sophisticated, lower cost carriers
that tend to price services rationally. As some smaller carriers are expected to perish once the ELD and speed limiter
rules are fully implemented, and with those having poor pricing schemes being consolidated out of the industry, the
future is bright for the larger, more sophisticated, well-capitalized carriers. The same may not be true for truck brokers
who have long relied on the small, less sophisticated carriers as a source of capacity. Time will tell how this all plays
out, but from our perspective, the handwriting would appear to be on the proverbial wall.

Natural gas isn't going away. Truck stop chains and fuel vendors all report that they are moving ahead with plans to
make CNG and LNG available to carriers throughout the U.S. According to one large vendor, the payback period for
many carriers on the incremental investment required on a natural gas powered truck is still 18-24 months, in spite of
the recent downward movement in diesel prices. As diesel prices recover over time, we would expect to hear much
more about the economic and environmental advantages associated with natural gas as a truckload fuel.

Few hold out any hope for a major change in the trajectory of the federal regulatory agenda. Those within the
beltway continue to push for ever safer operations, more fuel efficiency, and reduced emissions. One commentator
suggested that the trucking industry has become the most regulated industry in America. As is almost always the case,
regulations designed to protect the "small guy" end up pulverizing the small guy and creating bigger competitive
advantages for the larger carriers, which are more capable of coping with the myriad of regulations currently in place
and the avalanche of additional regulations close to issuance, or in the developmental stages.

Insider selling usually indicates that valuations are getting close to the top. Insider selling has been fairly
rampant across the group over the past 6-9 months. In the contrary, little, if any, insider buying has been noted. After
collectively following this industry for 30 years, we cannot remember a situation where heavy insider selling did not
indicate that valuations were full, if not somewhat extended. We have no reason to believe that anything is different this
time around.

Investment conclusions: Our long-term outlook for the truckload industry is bullish. Demand is likely to continue rising
as the U.S. population grows, as manufacturing comes back to North America, and as U.S. exports of Western lifestyle
goods become increasingly appealing to Europe and Asia. Capacity is likely to grow slower than demand as the driver
shortage persists. The inevitable mother of all capacity shortages should become evident in the 2017 timeframe as
capacity sapping regulations near full implementation. While we continue to think that valuations are generally
stretched across the transportation and logistics group, we continue to believe that select truckload carriers offer
interesting upside potential over the coming 12 months. Our favorite Buy-rated names remain: Swift Transportation
(SWFT, $28.16), Celadon Group (CGl, $25.51), Quality Distribution (QLTY, $10.43), and Universal Truckload Services

(UACL, $26.67). Each is a play on the impending capacity shortage and/or the re-industrialization of America themes.
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Greenbrier®

Trinity Industries

Student Transportation Inc.®
Quality Distribution
Universal Truckload Svcs
GATX Corporation

Swift Transportation
American Railcar Industries
Cummins

WABCO Holdings Inc.
Celadon Group ®
Freightcar America
YRC Worldwide
Wabash National Corp.
XPO Logistics, Inc. @
Genesee & Wyoming, Inc.
L.B. Foster Company
Saia, Inc.

Con-way Inc.

Norfolk Southern Corp.

@)

Roadrunner Transportation Svcs.

Canadian Pacific Railway
FedEx Corp. @

Landstar System
Westport Innovations
Knight Transportation
Canadian National Railway
Union Pacific Corp.

UTi Worldwide @
Forward Air Corp.

Kirby Corp.

Ryder System

CSX Corp.

ArcBest Corporation
Expeditors International
Old Dominion Freight Line
United Parcel Service
Werner Enterprises
Deutsche Post DHL
Wabtec Corporation
Marten Transport
Heartland Express

Panalpina World Transport Holding

C.H. Robinson Worldwide

J.B. Hunt Transport Svcs.

Hub Group, Inc.

Kansas City Southern
Kuehne+Nagel International AG
Echo Global Logistics

Ticker

GBX
TRN
STB
QLTY
UACL
GMT
SWFT
ARII
cMmI
WBC
CGl
RAIL
YRCW
WNC
XPO
GWR
FSTR
SAIA
CNW
NSC
RRTS
cP
FDX
LSTR
WPRT
KNX
CNI
UNP
uTIW
FWRD
KEX
R
csX
ARCB
EXPD
ODFL
uPS
WERN
DPW-DE
WAB
MRTN
HTLD
PWTN-CH
CHRW
JBHT
HUBG
KSU
KNIN-CH
ECHO

Rating

Buy
Buy
Buy
Buy
Buy
Hold
Buy
Hold
Buy
Buy
Buy
Hold
Hold
Buy
Buy
Buy
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Hold
Sell
Hold
Hold
Sell
Hold
Sell

t Price/Fair Value Estimate Mat

Closing
3/11/2015

51.84
3177
5.37
10.43
26.67
56.96
28.18
48.86
137.37
115.20
25,51
29.39
17.84
14.55
45.61
103.37
43.15
44.30
43.73
108.25
25.47
185.58
171.56
68.79
4.85
33.00
67.17
114.29
13.09
53.40
75.97
92.52
33.66
40.04
47.58
77.89
98.72
31.86
29.73
92.68
22.22
24.62
CHF 140.30
$ 72.48
$ 86.80
$ 40.21
$ 11451
CHF 143.70
$ 28.13
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Earnings Per Share

CY 15E

5.30
4.20
0.04
0.80
1.85
5.20
1.70
5.00

10.15
6.00
1.49
1.50
0.92
1.10

(0.12)
4.96
3.30
2.65
2.79
7.00
1.73
8.88

10.23
3.50

(1.10)
1.45
3.78
6.60
0.36
2.43
4.60
6.30
2.10
2.60
2.11
3.65
5.15
155
1.77
4.05
1.10
1.10

CHF 5.15

$ 332

$ 360

$ 190

$ 540

CHF 5.82

$ 095
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CY 16E

6.00
4.00
0.06
0.92
2.05
5.60
1.95
5.20

11.60
7.25
1.80
2.30
1.65
1.20
0.85
6.27
3.60
3.20
3.47
7.90
1.98

11.55

12.00
3.95

(0.70)
1.70
431
7.50
0.61
2.95
5.00
7.00
2.30
3.15
2.30
4.20
5.80
1.75
2.02
4.65
1.27
1.23

CHF 6.50

$  3.60

$ 415

$ 215

$ 610

CHF 6.28

$ 110
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12-Mo. Target Price / Fair Value

P/E

Multiple ®

11.0x
10.0x

NM
14.0x
15.5x
12.0x
17.0x
11.0x
13.5x
18.0x
16.0x
10.0x
12.0x
13.0x

NM
18.0x
13.0x
15.0x
13.5x
14.5x
13.5x
17.0x
15.0x
18.0x

NM
20.0x
16.0x
15.5x
21.0x
18.0x
15.0x
13.0x
14.5x
12.5x
20.0x
17.5x
16.0x
16.5x
15.0x
18.0x
15.5x
17.5x
19.0x
17.5x
18.0x
16.0x
15.5x
19.0x
19.0x

SSNEC]

66
40
6.30
13
32
67
33
57
157
131
29
33
20
16
50
113
47
48
47
115
27
196
180
71

5

34
69
116
13
53
75
91
33
39
46
74
93
29
27
84
20
22
CHF 124
$ 63
$ 75
$ 34
$ 95
CHF 119
$ 21
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Potential
Upside %
27.3%
25.9%
25.5%
24.6%
20.0%
17.6%
17.1%
16.7%
14.3%
13.7%
13.7%
12.3%
12.1%
10.0%
9.6%
9.3%
8.9%
8.4%
7.5%
6.2%
6.0%
5.6%
4.9%
3.2%
3.1%
3.0%
2.7%
1.5%
-0.7%
-0.7%
-1.3%
-1.6%
-2.0%
-2.6%
-3.3%
-5.0%
-5.8%
-9.0%
-9.2%
-9.4%
-10.0%
-10.6%
-11.6%
-13.1%
-13.6%
-15.4%
-17.0%
-17.2%
-25.3%

(1) CGl is on June 30 fiscal year
(2) FedEx is on May 31 fiscal year

(3) UTIW is on a January 31 fiscal year; fair value estimate based on FY2017 EPS estimates
(4) XPO Logistics 12-month target price of $50 is derived by discounting our 2016 estimated share price of $60 (i.e. 13.0x our 2017 EBITDA estimate of $575 million

less 2017 net debt of $1.2 billion) back one year to 2016 at an annual discount rate of 20%.

(5) Student Transportation Inc. target price is derived from the average of a DDM and DCF of FCFE. Additionally, the upside potential includes the annual dividend

yield in USD.

(6) Greenbrier (GBX) is on an August 31 fiscal year; target price based on FY2016 EPS estimates
(7) Freightcar America (RAIL) fair value estimate is $33.00 or 10.0x $2.30 plus ~$10.00 cash and securities per share
(8) Multiples listed are applied to 2016 EPS estimates unless none is established or otherwise noted

Source: FactSet Research Systems, Stifel estimates
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TIFEL

Equity Comps - Transportation

Comparative Valuation Matrix

(figures in $US millions, except per share amounts)

Closing Equity value as a multiple of Enterprise value as a multiple of
Price Diluted Market Total Cash & Earnings per Share Book T™ 2015E T™ T™ T™ T™ T™ T™ PEG Div. 2015E

Company name (Ticker) Rating 3/11/2015 SIO cap. Debt equiv. TEV®@ 2013A" 2014E™ 2015E”  value Revenue EBITDA EBITDA EBITDAR®  EpT ROA ROE roic  ratic”  vield FCF vid
Truckload

Celadon Group (CGl) Buy 25.51 241 613.9 429.4 10.1 1,033.3 25.8x 22.8x 17.1x 2.3x 1.3x 7.4x 9.2x 8.6x 21.5x 3.3% 10.6% 4.7% 15 0.3% 1.5%

Covenant Transport (CVTI) NC 35.65 15.1 536.6 232.1 19.9 748.8 NM 36.4x 28.5x 5.5x 1.0x NE 12.0x 9.9x NM 0.9% 4.1% 3.2% NM  0.0% NE

Heartland Express (HTLD) Hold 24.62 87.9 2,163.4 24.6 17.3 2,170.7 29.0x 25.5x 22.4x 4.5x 2.5x 8.3x 9.0x 9.0x 16.5x 11.4% 19.4% 17.4% 3.6 0.3% 5.7%

J.B. Hunt Transport Sves.  (JBHT) Hold 86.80 117.5 10,198.8 933.5 5.7 11,126.6 30.2x 27.5x 24.1x 8.5x 1.8x 10.7x 12.0x 11.9x 17.6x 12.1% 33.8% 20.3% 1.8 1.0% 0.3%

Knight Transportation (KNX) Hold 33.00 84.4 2,786.0 143.4 17.1 2,942.8 38.8x 26.3x 22.8x 4.1x 2.7x 9.3x 11.5x 11.5x 18.1x 11.0% 16.7%  14.6% 1.9 0.7% 3.6%

Landstar System (LSTR) Hold 68.79 45.2 3,109.4 90.1 140.6 3,058.9 29.1x 22.4x 19.7x 6.3x 1.0x 10.8x 12.1x 12.0x 13.6x 14.4% 30.2% 24.4% 1.9 0.4% 2.1%

Marten Transport (MRTN) Hold 22.22 33.8 750.4 24.4 0.1 774.6 24.7x 24.4x 20.2x 1.9x 1.2x 5.7x 6.5x 6.5x 15.2x 5.4% 8.0% 7.8% 1.7 0.5% 1.2%

P.A.M. Transportation Svcs. (PTSI) NC 52.90 8.1 429.6 107.6 0.5 536.7 NM 31.9x 22.5x 3.6x 1.3x NE 10.2x 10.1x NM 2.4% 6.4% 4.2% 2.7 0.0% NE

Quality Distribution (QLTY) Buy 10.43 28.2 294.2 351.3 1.4 644.2 15.6x 13.7x 13.0x NM 0.6x 7.6x 9.2x 8.4x 13.3x 11.9% NM  12.0% 1.4 0.0% 11.9%

Swift Transportation (SWFT) Buy 28.18 146.7 4,133.1 1,495.1 105.1 5,523.0 23.9x 20.6x 16.6x 8.8x 1.3x 7.8x 9.0x 8.1x 14.1x 6.8% 52.1% 13.0% 12 0.0% 4.6%

Universal Truckload Sves. (UACL) Buy 26.67 30.0 T 238.3 8.0 1,030.2 15.8x 17.7x 14.4x 5.8x 0.9x 7.7x 9.0x 8.8x 12.8x 89% 37.4% 14.0% 0.9 1.0% 4.4%

USA Truck (USAK) NC 28.37 10.6 300.1 125.7 0.0 425.8 NM NM NM 3.1x 0.7x NE 11.0x 10.7x NM -2.5% -8.1% -2.4% NM  0.0% NE

Werner Enterprises (WERN) Hold 31.86 73.0 2,325.8 75.0 22.6 2,378.2 27.0x 23.4x 20.6x 2.8x 1.1x 6.2x 7.1x 7.0x 14.9x 7.0% 123% 11.5% 2.0 0.6% 2.3%

Min 294.2 244 0.0 425.8 15.6x 13.7x 13.0x 1.9x 0.6x 5.7x 6.5x 6.5x 12.8x -2.5% -8.1% -2.4% 0.9 0.0% 0.3%

Mean 2,187.8 328.5 26.8 2,491.8 26.0x 24.4x 20.2x 4.8x 1.3x 8.1x 9.8x 9.4x 15.8x 72% 18.6% 11.1% 1.9 0.4% 3.8%

Mean (Asset-based TL only) 2,423.8 359.1 19.8 2,766.1 28.5x 26.5x 21.6x 4.5x 1.5x 7.9x 9.7x 9.3x 16.8x 5.8% 15.5% 9.4% 2.1 0.3% 2.7%

Median 799.9 143.4 10.1 1,033.3 26.4x 23.9x 20.4x 4.3x 1.2x 7.8x 9.2x 9.0x 15.0x 7.0% 145% 12.0% 1.8 0.3% 2.9%

Max 10,198.8 1,495.1 140.6 11,126.6 38.8x 36.4x 28.5x 8.8x 2.7x 10.8x 12.1x 12.0x 21.5x 14.4% 52.1%  24.4% 3.6 1.0% 11.9%

Stifel Transportation Average 10,786.5 1,745.4 370.7 12,209.8 23.3x 22.5x 18.4x 3.7x 2.1x 8.8x 10.4x 9.2x 14.9x 6.5% 17.2% 12.1% 1.8 0.9% 3.4%

(
(
(
(

Excludes non-recurring items
Calculations may vary due to rounding

Source: Company data , First Call, and Stifel estimates

b) Stifel estimates for those rated and First Call mean estimates for unrated securities
c) Enterprise value adjusted to include the capitalization of off balance sheet operating leases with lease expense (or rent expense) being added back to EBITDA for the valuation multiple calculation
d) 2014E P/E divided by First Call mean or Stifel estimated long-term growth rate

a) Total Enterprise Value = Market Capitalization of Equity + Total Debt - Cash + Market Value of Minority Interest
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John Larkin, CFA / jglarkin@stifel.com
I IFE I John Engstrom / engstromj@stifel.com

Celadon Group Income Statement

(figures in $ millions, except per share amounts) | FY 2014 | | FY 2015 | | FY 2016 |
Fiscal year end June 30 Sept Dec Mar Jun Sept Dec Mar Jun Sept Dec Mar Jun
2004A | 2005A | 2006A | 2007A | 2008A | 2009A | 2010A | 2011A | 2012A | 2013A 10A 20A 30A 40A 2014A 10A 20A 3QE 4QE 2015E 10E 20QE 30E 40E 2016E | 2017E
Freight revenues 374.8 391.8 406.1 423.0 448.2 409.4 451.5 467.0 404.6 405.9 1145 127.8 123.0 1245 489.7 125.9 148.2 148.9 154.8 577.9 153.1 162.7 161.8 169.9 647.5 700.3
Asset Light revenue 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 422 44.0 13.2 14.0 14.4 16.8 58.4 16.5 21.8 22.6 24.1 85.1 23.0 23.3 24.2 25.8 96.3 100.2
Intermodal revenue 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 16.5 22.4 75 9.7 105 111 38.8 9.2 8.6 9.7 10.6 38.1 10.0 9.6 9.9 111 40.6 41.8
Other Revenue (formerly Truckers B2B) 8.1 7.8 8.3 10.0 9.3 0.0 0.0 0.0 118 16.8 6.7 5.7 7.7 8.3 28.4 6.0 8.6 7.7 7.3 29.6 7.8 8.2 7.9 7.6 315 32.2
Fuel surcharge revenues 15.0 37.1 65.7 69.7 108.4 822 77.1 101.2 123.8 124.6 33.1 36.4 37.7 36.7 143.9 35.7 35.2 23.6 22.4 116.9 20.9 214 23.8 27.4 93.4 109.8
Gross revenues 397.9 436.8 480.2 502.7 565.9 491.6 528.6 568.2 599.0 613.6 175.1 193.6 193.2 197.4 759.3 193.4 222.4 212.6 219.2 847.6 214.8 225.0 227.7 241.8 909.3 984.1
% change yly 8.4% 9.8% 9.9% 4.7% 12.6% -13.1% 7.5% 7.5% 5.4% 2.5% 14.2% 30.7% 29.1% 21.4% 23.7% 10.5% 14.9% 10.0% 11.1% 11.6% 11.1% 12% 7.1% 10.3% 7.3% 8.2%
Operating expenses:
Salaries, wages and employee benefits 1245 133.6 144.6 144.8 159.9 155.6 156.0 150.2 158.9 165.5 46.7 53.9 52.9 56.4 209.9 57.2 63.6 65.6 65.9 252.3 64.2 68.2 69.4 72.8 2745 291.6
Fuel 57.1 815 109.3 116.3 163.1 125.9 125.2 138.5 156.2 143.8 36.8 43.7 46.8 44.4 1717 40.0 39.2 31.9 32.3 143.5 315 33.2 35.1 36.5 136.3 153.5
Operations and maintenance 331 337 29.4 323 37.2 35.5 36.6 41.1 39.2 32.7 113 11.7 14.4 12.3 49.7 11.2 13.0 12.8 12.7 49.7 12.4 13.1 13.4 139 52.8 56.0
Insurance and claims 15.8 14.4 13.7 13.1 155 13.8 171 145 13.9 15.3 4.1 4.6 5.6 4.9 19.3 5.7 72 72 71 27.2 6.9 73 74 7.7 29.3 31.6
Depreciation and amortization 16.0 14.9 13.0 216 32.4 54.2 59.5 58.3 55.4 57.6 16.1 16.7 15.9 15.6 64.3 15.6 17.7 18.4 18.6 70.3 18.3 18.7 185 18.8 74.3 75.8
Gains on sale of equipment 0.0 0.0 (0.5) 0.3 0.8 0.0 0.6 (@.1) (8.2) 6.8) (1.2) (0.8) (2.3) (2.2) 6.5) (4.6) (4.0) 6.5) (5.7) (20.7) (5.5) (5.6) (5.5) (5.8) (22.4) (22.6)
Revenue equipment rentals 30.2 35.8 39.6 319 25.6 6.4 3.7 16 6.0 7.0 17 16 18 16 6.6 26 26 28 28 109 3.0 31 3.2 33 12.6 135
Purchased transportation *2 77.6 73.0 70.3 737 82.2 55.8 82.6 106.7 108.9 125.7 417 45.6 433 433 173.9 43.6 58.2 58.3 59.0 219.2 57.6 60.6 62.0 64.6 244.8 265.4
Cost of products and services sold 5.0 4.8 5.4 7.0 6.4 5.8 5.9 35 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Professional and consulting fees 24 26 27 22 0.6 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Communications and utilities 4.2 4.2 4.1 4.8 5.1 4.9 4.8 4.2 4.3 5.4 14 15 18 17 6.4 18 21 20 20 7.9 18 19 19 20 75 8.1
Operating taxes and licenses 8.2 85 8.2 8.6 9.1 9.7 9.8 9.9 10.3 10.5 238 33 3.4 3.7 13.3 33 3.7 3.8 38 14.6 37 3.9 37 38 15.2 15.3
General and other operating 6.9 6.3 6.1 6.0 9.1 8.1 7.0 6.7 7.3 8.4 21 3.0 238 3.3 11.2 35 3.4 3.4 34 13.7 3.3 3.2 34 35 134 14.4
Total operating expenses 381.1 413.4 446.0 462.6 547.1 475.7 508.9 533.9 552.2 565.0 163.6 184.7 186.4 185.2 719.9 179.9 206.8 199.7 202.1 788.5 197.2 207.5 2124 221.2 838.3 902.9
Operating ratio 95.8% 94.6% 92.9% 92.0% 96.7% 96.8% 96.3% 94.0% 92.2% 92.1% 93.4% 95.4% 96.5% 93.8% 94.8% 93.0% 93.0% 93.9% 92.2% 93.0% 91.8% 92.2% 93.3% 91.5% 92.2% 91.7%
Operating ratio, net of FSC 95.6% 94.1% 91.7% 90.7% 95.9% 96.1% 95.6% 92.6% 90.2% 90.0% 91.9% 94.3% 95.6% 92.4% 93.6% 91.5% 91.7% 93.2% 91.3% 91.9% 90.9% 91.4% 92.5% 90.4% 91.3% 90.7%
EBIT 16.9 234 34.2 40.1 18.8 15.9 19.8 34.3 46.8 48.7 115 8.9 6.8 12.2 39.4 135 15.6 129 171 59.0 176 176 15.3 20.6 71.0 81.2
% margin 4.2% 5.4% 7.1% 8.0% 3.3% 3.2% 3.7% 6.0% 7.8% 7.9% 6.6% 4.6% 3.5% 6.2% 5.2% 7.0% 7.0% 6.1% 7.8% 7.0% 8.2% 7.8% 6.7% 8.5% 7.8% 8.3%
EBITDA 329 383 47.2 61.7 51.2 70.1 79.3 92.6 102.2 106.3 27.7 25.7 22.7 27.8 103.8 29.0 33.3 313 35.7 129.3 36.0 36.2 33.7 39.4 145.3 157.1
% margin 8.3% 8.8% 9.8% 12.3% 9.1% 14.3% 15.0% 16.3% 17.1% 17.3% 15.8% 13.3% 11.7% 14.1% 13.7% 15.0% 15.0% 14.7% 16.3% 15.3% 16.7% 16.1% 14.8% 16.3% 16.0% 16.0%
Interest (income) (0.0) (0.0) (0.2) (0.0) (0.1) (0.0) (0.1) (0.1) (0.1) 0.0 0.0 0.0) 0.0) 0.0) (0.0) 0.0 0.0) 0.0) 0.0) 0.1) (0.0) (0.0) (0.0) (0.0) 0.2) 0.2)
Interest expense 3.8 14 0.9 815 5.0 @l 10.1 8.2 5.7 4.9 12 13 14 12 5.1 12 20 1.9 1.9 7.0 18 17 17 16 6.8 5.6
Other (income) expense, net 0.2 0.0 0.0 0.1 0.2 (0.2) 0.1 (0.6) (0.4) (1.0 (0.2) (0.2) (0.3) (0.3) (1.0 (0.1) (0.0 0.0 0.0 (0.1) 0.0 0.0 0.0 0.0 0.0 0.0
Profit before tax 13.0 220 334 36.5 357 7.1 9.6 26.8 415 44.7 105 7.8 5.7 113 35.4 12.4 13.6 11.0 15.3 52.2 15.8 159 13.6 19.0 64.3 75.8
% margin 3.3% 5.0% 7.0% 7.3% 2.4% 1.4% 1.8% 4.7% 6.9% 7.3% 6.0% 4.1% 3.0% 5.7% 4.7% 6.4% 6.1% 5.2% 7.0% 6.2% 7.4% 7.0% 6.0% 7.9% 7.1% 7.7%
Tax rate 48.9% 42.8% 38.5% 39.0% 52.2% 68.1% 60.1% 44.7% 38.5% 39.1% 37.8% 34.6% 39.2% 40.4% 38.1% 35.0% 37.2% 38.5% 38.5% 37.3% 38.5% 38.5% 38.5% 38.5% 38.5% 38.5%
Net income (loss) from continuing operations 6.6 12.6 205 223 6.5 213 3.8 14.8 255 2i7:3) 6.6 51 35 6.7 21.9 8.0 85 6.8 9.4 32.7 9.7 9.8 8.4 117 39.6 46.6
Extraordinary item (net of tax) ™~ (6.9) 0.0 0.0 0.0 0.0 0.0 0.0 03 0.0 0.0 0.0 0.0 0.0 8.8 88 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Net income (0.3) 12.6 205 223 6.5 213 3.8 151 255 2i7:3) 6.6 51 35 155 30.7 8.0 85 6.8 9.4 32.7 9.7 9.8 8.4 117 39.6 46.6
% margin 1.7% 2.9% 4.3% 4.4% 1.2% 0.5% 0.7% 2.7% 4.3% 4.4% 3.7% 2.6% 1.8% 7.9% 4.0% 4.2% 3.8% 3.2% 4.3% 3.9% 4.5% 4.3% 3.7% 4.8% 4.4% 4.7%
Average shares outstanding - diluted “% ** 18.0 23.0 23.4 23.7 22.6 22.1 22.4 22.6 229 23.4 23.7 23.7 23.8 239 23.8 239 24.0 239 239 239 239 239 239 239 239 239
FY EPS - diluted (continuing operations) $0.37 $0.55 $0.88 $0.94 $0.29 $0.10 $0.17 $0.66 $1.12 $1.17 $0.28 $0.22 $0.15 $0.28 $0.92 $0.34 $0.36 $0.28 $0.39 $1.37 $0.41 $0.41 $0.35 $0.49 $1.65 $1.95
% change yly 60.9% 48.6% 60.0% 6.8% -69.1% -65.5% 70.0% | 288.2% 69.7% 4.5% -22.2% -31.3% -21.1% -9.7% -21.4% 21.4% 63.6% 86.7% 39.3% 48.9% 20.6% 13.9% 25.0% 25.6% 20.4% 18.2%
FY EPS - diluted ($0.02) $0.55 $0.88 $0.94 $0.29 $0.10 $0.17 $0.67 $1.12 $1.17 $0.28 $0.22 $0.15 $0.65 $1.29 $0.34 $0.36 $0.28 $0.39 $1.37 $0.41 $0.41 $0.35 $0.49 $1.65 $1.95
% change yly -110.0% NM 60.0% 6.8% -69.1% -65.5% 70.0% | 294.1% 67.2% 4.5% -22.2% -31.3% -21.1%  109.7% 10.3% 21.4% 63.6% 86.7% -40.0% 6.2% 20.6% 13.9% 25.0% 25.6% 20.4% 18.2%
CY EPS - diluted (continuing operations) $0.43 $0.71 $1.03 $0.56 $0.38 ($0.08)|  ($0.89) $0.81 $1.31 $0.99 $0.15 $0.28 $0.34 $0.36 $1.12 $0.28 $0.39 $0.41 $0.41 $1.49 $0.35 $0.49 $0.48 $0.48 $1.80
% change yly -119.2% 65.1% 45.1% -45.6% -32.1% | -121.1% NM| -191.0% 61.7% -24.4% -21.1% -9.7% 21.4% 63.6% 13.1% 86.7% 39.3% 20.6% 13.9% 33.0% 25.0% 25.6% 17.1% 17.1% 20.8%
CY EPS - diluted $0.43 $0.71 $1.03 $0.56 $0.38 ($0.08)|  ($0.89) $0.82 $1.31 $0.99 $0.15 $0.65 $0.34 $0.36 $1.49 $0.28 $0.39 $0.41 $0.41 $1.49 $0.35 $0.49 $0.48 $0.48 $1.80
% change yly NM 65.1% 45.1% -45.6% -32.1% | -121.1% NM| -192.1% 59.8% -24.4% -21.1%  109.7% 21.4% 63.6% 50.5% 86.7% -40.0% 20.6% 13.9% 0.0% 25.0% 25.6% 17.1% 17.1% 20.8%

(1) FY99 excludes a $1.2 million pretax charge ($0.7 million aftertax) related to the expiration of its previously announced merger agreement with Odyssey Investment Partners

(2) F1Q00 excludes a $3.3 million pretax loss ($2.0 million aftertax) on disposition of equipment

() F4Q00 excludes $2.8 million non-cash pretax charge ($1.7 million aftertax) related to the fair value of shares of TruckersB2B common stock earned by its strategic partners

(4) F3Q01 excludes $0.8 million in pretax deferred IPO expenses for TruckersB2B

(5) F4Q01 excludes a $3.7 million pretax loss on disposal of the company's flatbed division and approximately $350,000 of non-cash member and vendor development expense related to issuing shares of TruckersB2B common stock at fair value to a strategic partner

(6) F1Q03 excludes a $914,000 pretax write-off of unamortized loan origination costs for refinancing the company's line of credit

(7) F1Q04 excludes a $9.8 million pretax ($6.9 million aftertax) impairment charge on 48' trailers

(8) F4Q04 excludes a $3.1 million pretax benefit from a fuel tax refund relating to prior years as well as a $3.1 million pretax increase in insurance and claims expense, primarily relating to a large accident in F4Q04

(9) F2Q06 includes $940,000 pretax compensation expense due to accounting adjustment to account for increased value of stock appreciation rights (SARs), as Celadon's common stock price increased 29% in 2Q06. Without this additional expense, 2Q06 OR would have been 92.8% and EPS would have been $0.52.
(10) Adjusted for 3:2 stock split, effective February 15, 2006
(11) Adjusted for 3:2 stock split, effective June 15, 2006
(12) Includes revenue equipment rentals for periods before FY04

Note: Per a change in accounting treatment during F3Q12, the company is now classifying certain leases as capital leases as opposed to being historically treated as operating leases. As such, the company has included the reclassified leases on the balance sheet as assets under PP&E,
liabilities under capital leases (both current and long-term). Additionally, the company has restated its income statement and cash flow statement data for FY2009, FY2010, FY2011—including FY2011 and YTD FY2012 quarterly data—as well as restating its balance sheet information as of
6/30/2010, 6/30/2011, and each quarter in YTD FY2012. Note that this reclassification increased PP&E, debt-like instruments, depreciation and interest expense, while decreasing the revenue equipment rentals line item. Additionally, revenue within the restated periods increased slightly as
revenue that was included as a contra-account within the revenue equipment rental expense line item was reclassified as revenue in the restated historical periods.

Source: Company data and Stifel estimates
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Quality Distribution Income Statement

(figures in S millions, except per share amounts)
Fiscal Year End December 31

2013 2014 2015
2000A | 2001A | 2002A | 2003A | 2004A | 2005A | 2006A | 2007A | 2008A | 2009A | 2010A | 2011A | 2012A | 10A 208 308 4QA | 2013A | 10A 208 308 4QA | 2014A | 1QE 20E 3GE 4QE | 2015E | 2016E
Operating revenues
Transportation 5060 | 4506 | 4419| 4797| 5206| 5465| 5772 5807 | 5658| 4547 | 4984 | 517.8| 597.4| 1640 1746 1719 1646 | 6751 1706 1843 1861 1775 | 7185 1809 1959 1999 1929 | 7696 | 8316
9 change yly 9.20%| -39%| 86%| 85%| 50%| 56%| 06%| -26%| -196%| 96%| 39%| 154%| 23.1%  160%  74%  71%| 130%| 40%  55%  83%  79%| 64%| 61%  63%  74%  87%| 71%| 8.0%
Fuel surcharge 00 00 60 156 308 64.0 863 97| 1476 540 807 | 1176| 1236 320 319 322 314 1275 317 341 366 35| 1370 352 355 380 359 | 1447 | 1476
9 change yly NM NM | 158.8% | 97.49% | 107.8%| 34.7%| 9.7%| 559%| -63.49% | 49.4%| 457%| 51%| 4%  07%  56%  3.9%| 32%| -07%  68% 13.7%  9.9%| 7.4%| 11.0%  40%  40%  40%| 56%| 20%
Other senvice revenue 647 637 689 701 706 675 666 761| 1019 1050 1075 1106 1211 335 327 316 204 1272 322 372 5.8 311 1363 338 397 383 330| 1449 | 1523
9 change yly 6| 81%| 18%| o079%| -a4%| -13%| 143%| 338%| 30| 24%| 209%| 95%| 195%  89%  02% 67%| 50%| -38% 136% 133%  57%| 74%| 51%  68% 7%  61%| 63%| 52%
Gross revenues 5708 | 5233 | 5168 | 5654 | 6220 | 6781 7302 7515| 8153 | 6136| 686.6| 7460 | B8421| 2204 2393 2357 2254 | 9208 | 2345 2556 2585 2432 | 9918 | 2500 2711 2763 2618 | 10592 | 11315
9 change yly 23%| -83%| -13%| 9.4%| 100%| 9.0%| 7.7%| 29%| 85%| -247%| 119%| 8.6%| 129%| 195%  125%  61%  47%| 10.4%| 22%  68%  9.7%  7.9%| 67%| 6.6%  61%  69%  7.7%| 6.8%| 6.8%
Operating expenses:
Purchased transportation 3226 3001 | 3019| 3603| 4206| 4712 4937 | 4715| ae68| 3735| 4749 5229 s5525| 1429 1504 1532 1483 | 5047 | 1576 1737 1747 1618 | 6678 1601 1719 1749 1653 | 6723 7179
Compensation 803 736 69.1 606 58.7 626 732 858 | 1001 770 576 611 821 265 255 244 223 98.7 213 230 239 244 924 273 203 208 282| 1147| 1225
Fuel, supplies and maintenance 518 470 432 383 228 359 537 817 | 1144 624 513 511 820 270 263 262 259 1085 231 256 248 264 1000 280 301 306 29| 117.7| 1257
Depreciation and amortization 370 351 318 285 225 167 159 171 210 202 160 144 211 67 67 63 64 26.1 55 54 53 54 216 55 59 6.0 56 229 25
Selling and administrative 181 141 136 125 257 204 240 313 3538 246 193 216 339 75 82 83 76 315 73 78 90 87 328 90 97 99 93 37.9 405
Insurance claims 83 86 184 322 228 19.2 133 239 150 141 155 140 158 45 44 46 57 192 63 47 56 45 211 59 64 65 6.1 249 266
Taxes and licenses 50 45 42 43 24 29 38 40 52 36 22 22 28 09 13 11 09 42 09 07 09 10 35 07 08 08 07 30 32
Communication and utiities 85 7.9 75 69 53 79 9.0 114 127 79 41 27 36 11 09 09 09 38 09 10 09 10 39 12 13 13 12 50 53
Loss (gain) on sale of property and equipment ©5) 01 05 00 21 03 62) 10 @1 ©7) 11 @3) (@.0) @1 16 (.0) 01 (25) ©5) @) o1 o7 (@6) ©2) ©3) ©3) ©2) (1.0) @y
Impairment on property, equipment, or goodwill 00 00 00 00 29 00 03 00 00| 1486 00 00 00 00 557 00 356 913 00 00 00 00 00 00 00 00 00 00 00
CLC expenses 67 24 23 23 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 0.0 0.0 00 00 00 00 00
Restructuring charges 32 10 18 07 00 00 00 00 53 35 78 ©5) 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00
PPI professional fees 00 00 00 00 83 10 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Other 00 00 00 00 29 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00
Total operating expenses 5411 | 4944 | 4944| 5466 6069 | 6382| 68L8| 727.7| 7823 | 7288 6499 | 6883 | 7930 | 2140 2810 2241 2536 | 9726 | 2224 2407 2450 2324 | 9405 | 2376 2550  259.6 2453 | 9975 | 1,065.1
Operating ratio 948%| 945%| 957%| 96.7%| 97.6%| 94.1%| 093.4%| 96.8%| 96.0%| 118.8%| 946%| 923%| 94.2%| 93.3% 117.4%  951% 1125%| 104.6%| 94.8% 94.2%  94.8%  956%| 94.8%| 950%  94.1%  93.9%  937%| 94.2%| 94.1%
[overating ratio - adiusted @ 942%| 043%| 920%| 838%| 033%| 030%w| 032%| o957%| o980%| 9051%| 021%[ 010%[ 932%| o940% 934% 930w 0420 | 943%| 943% 951% 931% 040w | 941%| 950% 94.1% 039w 037%[ 942%| 941%
EBIT? 297 289 224 188 151 39.9 484 237 330| (152 367 57.7 49.1 154 @17 116 (81| (428 121 149 135 108 512 124 161 167 165 617 66.4
9% margin 52| 55%| 43%| 33%| 24%| 59%| 66%| 32%| 40%| -188%| 54%| 7.7%| 58%| 67% -17.4%  4.9% -125%| -46%| 52%  58% 520  44%| 52%| 50%  59%  61%  63%| 58%| 59%
EBITDA 66.7 640 542 473 376 566 643 409 540 (950) 527 721 702 221 207 179 (18) 747 17.6 203 188 162 728 17.9 219 227 222 847 909
9% margin 179 | 122%| 105%| 8.4%| 6.0%| 83%| 88%| 54%| 66%| 155%| 77%| 97%| 83%| 96%  87%  7.6%  97%| 80%| 75%  7.9%  73%  67%| 7.3%| 7.1%  81%  82%  85%| 80%| 80%
Interest expense, net 402 402 340 300 224 267 294 305 351 280 355 289 293 75 7.7 80 7.2 303 7.2 7.2 73 6.4 281 63 6.2 6.2 6.1 248 239
Interest expense. transaction fees 0.0 0.0 10.1 0.7 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Interest expense, preferred stock conversion 00 00 00 59.4 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 0.0 00 0.0 00 0.0 0.0 0.0
Foreign currency transaction loss 00 00 00 09 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00
Write-off of debt issuance costs 00 00 00 00 00 11 00 20 03 00 74 32 00 00 00 05 00 05 00 00 0.4 01 05 00 0.0 00 0.0 0.0 0.0
Gain on debt extinaishment 00 00 00 @7 00 00 00 00| (65 @9) 00 00 00 00 00 00 00 00 00 42 00 00 “.2) 00 00 00 00 00 00
Interest income and other income (expense), net 00 ©0.0) 00 ©3) 08 ©2) 09 09 29) 19 08 02 29) .0 ©3) ©1) 01 @.3) 02 ©2) ©3) 02 ©1) 00 00 00 00 00 00
62.9
Profit before tax we)| 13| @] 672 @®1| 123 181 ©8)| 17.1| (1433) @0)| 254 227 149 (491) 32 (35.4)| (66.3) a7 121 6.1 a2 270 6.1 98 106 104 369 224
argin 9% | -22%| -42%| -11.9%| -13%| 18%| 25%| -1.3%| 22%| -2349%| -10%| 3.4%| 27%| 65% 205%  14% -157%| -7.1%| 20%  47%  24%  L7%| 27%| 24%  36%  38%  40%| 35%| 37%
Tax rate NM | 202%| 67%| 05%| -208%| 2.9% NM | 213%| 200%| -26.0%| -5.9%| 7.7%| 12019%| 386%  36.5%  14.8%  35.6%| 36.6%| 34.7%  59%  412%  37.2%| 237%| 390%  39.0%  39.0%  39.0%| 39.0%| 39.0%
Net income (loss) @18)| (24| @) @69 @6 119 541 @ 121 (@805 74| 234 50.1 91 (LY 28 (28| (@20) 31 114 36 26 206 37 60 64 64 225 259
Preferred stock and minority stock dividends wn (28) (6.0) “5) ©1) 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00
Net income (l0ss) attributable to common stockholders @36)] 52 @ @ra[ @on| 119 54.1 77| 121 (1805) 7.4) 234 50.1 91 (6L1) 28 (228) (420) 31 114 36 26 206 37 6.0 6.4 6.4 225 259
9% margin 76%| 29%| -56%| -126%| -17%| 18%| 7.4%| -10%| 15%| -204%| -11%| 31%| 59%| 40% -13.0%  12% -101%| -45%| 1.3%  44%  14%  L1%| 21%| 15%  22%  23%  24%| 21%| 23%
Adiustments to net income (loss)“**:
Provision for income taxes 312 11 14 ©.1) 24 04| (360 @1) 49 372 04 19| @) 58 (17.9) 05 (126)] (243 16 07 25 16 64 24 38 41 41 144 165
Gain on asset sales 00 00 00 00 21 03 00 00 @1 @.1) 00 00 00 (26) 00 00 00 (26) 00 00 00 00 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Gain on early debt extinguishment 00 00 00 @7 00 00 00 00| (65 (.9) 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00
Write off of debt issuance costs 00 00 00 00 00 11 00 20 03 00 74 32 00 00 00 05 00 05 00 00 0.4 01 05 0.0 0.0 0.0 0.0 0.0 00
Refinancing costs 00 00 00 00 00 00 00 00 00 23 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00
Restructuring costs 32 10 18 07 00 00 00 00 53 35 78 ©5) 00 00 00 00 00 0.0 00 0.0 00 00 0.0 0.0 0.0 0.0 0.0 0.0 00
Other 00 00 17.3 77.1 246 6.4 13 64 Q4| 1486 25 00 7.8 (60) 574 a9 411 975 13 (2.4) 40 38 6.7 0.0 0.0 0.0 00 00 00
Total adjustments 344 22 205 730 291 81| (34.7) 63| (15| 1827 180 26| (195) (28) 395 59 285 711 30 (1.7) 69 54 136 24 38 a1 a1 144 165
Adjusted net income (10ss) before income taxes. 4| @02 (26) 6.1 185 200 194 (1.4) 06 22 106 280 305 6.4 83 87 57 291 60 97 105 8.1 343 6.1 98 106 104 369 424
Provision for income taxes at 35%/39% (26) 3:6) ©0.9) 21 65 7.0 68 ©5) 02 09 41 109 119 25 30 34 22 11 21 36 40 31 128 24 38 41 41 144 165
Preferred stock and minority stock dividends 17 28 6.0 45 01 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00 00
Net income (I0ss) from continuing operations (6.6) (9.4) @.7) ©6)] 119 130 126 ©0.9) 04 13 65 17.1 186 39 53 53 35 180 39 61 65 50 214 37 6.0 6.4 6.4 225 259
9% margin 12%| -18%| -15%| -0.1%| 19%| 19%| 17%| -0.1%| 00%| 02%| 09%| 23%| 22%| 17%  22%  22%  15%| 19%| 17%  24%  25%  21%| 22%| 15%  22%  23%  24%| 21%| 23%
Average shares outstanding - diluted 34 34 34 57 189 192 196 194 194 199 215 243 272 271 271 271 267 270 280 279 283 282 281 282 282 282 282 282 282
EPS - diluted $1272)| (84.44)| (9864)| (s1246) (s0.57)| 062 | $276| (50.40)| 062 | ($9.07)| (80.35)| $0.96| $184| $034 ($1.18) $0.10  (S0.85)| ($156)| S011  $041  $0.13  $0.09 | $073 | S013  S021  $0.23  $023| $080 | $0.92
9 change yly NM NM NM NM NM | 34529 NM NM NM NM | 374.3% | 9179 | 3089 -2135%  -68.8% -504.8% | -184.8% | -67.69 -134.7%  30.0% -110.6% | -146.8% | 1829 -48.8%  76.9% 155.6% | 9.6%| 150%
[EPS~diluted (cont. ops) @ normalized tax rate (192)| $275) ($2.29)] (s0.10)] 063 | $068| $064| ($0.05)| $0.02| $0.07| $030| $070| $0.69 | $0.14  $020  $020  $013| $0.67 | $0.14  $022  $023  $018| $0.76 | $0.13 021  $023  $023| $0.80 | $0.92
% change yly NM NM NM NM| 7.9%] 50% NM NM| 250.0%| 3286%| 1333%| -14%| -17.6% -16.7%  17.6%  18.2% | -29%] 0.0%  100%  150%  38.5% | 134%| -7.1%  -45%  00%  27.8% | _53%| 150%

Certain prior years have been reclassified to conform to current presentation. Normalized tax rate adjustments were made at 35% from 2004-2006 and assume 39% from 2007 through the end of the modeling period

(1) "Operating ratio - adjusted" excludes nonrecurring items, such as gainsflosses on equipment sales (prior to them becoming recurring in 2006), restructuring charges, P! legal and accounting fees, expenses related to prior CLC operations, executive recruiting expenses and Sarbanes-Oxley compliance costs.
(2) 2000, 2001, 2002, and 2003 operating income includes charges of $9.9 million, $3.4 million, $4.1 million, and $3.0 million, respectively, relating to expenses or losses attributable to the company’s operations prior to the 1998 acquisition of CLC and restructuring charges.

(3) Represents transaction fees paid in connection with the exchange offer completed May 30, 2002

(4) The provision for income taxes in 2000 includes the establishment of a valuation reserve of $32.6 million, which was a non-cash charge

(5) Around the time of the offering, the company's preferred stock was converted into 7,654,235 shares of common stock. The difference between the value of the common stock (valued at the initial

offering price of $17) issued upon conversion and the then carrying amount of the preferred stock is recorded as a one-time charge to interest expense of approximately $59.4 million

(6) 4QU3 extraordinary items also include a $4.7 million gain on the early extinguishment of debt, both in connection with the company's IPO and concurrent debt refinancing in November 2003. 4Q03

includes $12.3 million of insurance charges, relating mainly to previously disclosed irregularities at Power Purchasing, Inc. (PPI), a non-core insurance subsidiary. 4Q02 was restated to reflect $0.9 million

charge for PP irregularities. First nine months 2003 include $5.7 million of insurance-related charges at PPI and a foreign currency translation loss of $0.9 million, while first nine months 2002 were

(7) 1Q04 purchased transportation expense line item and operating income excludes $1.2 million of start-up costs and initial operating losses related to the company's new juice business. 2Q04.

purchased transportation expense line item and operating income excludes $1.2 million of operating losses from juice business. 2Q04 selling and administrative expense line item excludes $4.1 million

charge to remediate additional contaminated soils recently discovered at the company’s West Caln, PA facility. 2Q04 insurance expense line item excludes $7.0 milion charge for adverse claims

development. 3Q04 other expense line item excludes $1.3 million charge, consisting primarily of a noncash loss, as the result of dispositions of certain assets of non-core operations. - 4Q04 diluted EPS

excludes $1.6mm for costs related to the recruitment and relocation of the company's new CEO and severance costs. 3Q0S excludes $4.2mm in insurance claims expense related to the adverse

development of a prior period claim. 4QOS excludes $0.5mm pretax benefit (reflected on Compensation line, related to a change in actuarial assumptions in one of the company's pension plans.

(9) 2Q06 excludes $1.4mm in expenses related to a chemical spill at a tank wash facility, as well as $0.69mm in interest income recognized upon the repayment of loans made in 1999 to ex-senior

managers. 3Q06 excludes $0.6mm in expenses related to a chemical spill at a tank wash facility. 4Q06 excludes $2.1mm in environmental remediation expense, $4.2mm in gains on sales of equipment,

(10) 1Q08 excludes $1.0mm pretax gain from real property sales. 2Q08 excludes $2.4mm pretax charge for restructuring and $1.2mm gain from real property sales. 3QO8 excludes $1.7mm preta charge

(11) 1Q09 excludes $0.6mm pretax charge for restructuring and a $0.675mm pretax gain for early debt extinguishment

(12) 2Q09 excludes $1.165mm pretax charge for restructuring and a $148.63mm pretax charge for impairment of gooduill and intangibles

(13) 3Q09 excludes $0.34mm pretax charge for restructuring

(14) 4Q09 excludes 1) pre-tax income of $1.2 million related to the early extinguishment of debt, 2) pre-tax expense of $2.3 million related to debt modifications, 3) pre-tax income of $7.1 million related to the sale of tank wash assets and, 4) a pre-tax expense of $1.4 million for restructuring costs.
(15) 1Q10, 2Q10, 3Q10, and 4Q10 EPS excludes restructuring charges of $1.1 million, $1.1 million, $2.4 million, and $3.2 million respectively; 4Q10 also excludes $9.1 million in charges related to refinancing debt and $0.7 milion of costs associated with an unconsumated stock offering
Source: Company data and Stifel estimates
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Swift Transportation Income Statement

(figures in $ millions, except per share amounts) 2013 2014 2015
2004A_| 2005A | 2006A | 2007A | 2008A | 2009A | 2010A | 2011A | 2012A 10A 20A 30A 40A 2013A 10A 20A 30A 40A 2014A 10E 20E 30E 4QE 2015E_| 2016E
Truckload revenue, ex FSC 1,748.4 | 1,844.2 | 1,798.7 441.3 468.6 460.4 469.7 | 1,839.9 441.4 459.1 460.0 4985 | 1,859.0 483.3 505.0 494.5 528.4 | 2,011.3 | 21722
% change yly NA 5.5% -2.5% 1.6% 3.9% 2.9% 0.8% 2.3% 0.0% -2.0% -0.1% 6.1% 1.0% 9.5% 10.0% 7.5% 6.0% 8.2% 8.0%
Dedicated revenue, ex FSC 450.1 513.4 589.9 1448 148.7 150.1 157.3 600.9 157.1 183.3 197.7 202.5 740.7 188.5 207.2 2194 2228 837.9 907.2
% change yly NA 14.1% 14.9% 3.1% 0.8% 0.2% 3.4% 1.9% 8.5% 23.3% 31.7% 28.8% 23.3% 20.0% 13.0% 11.0% 10.0% 13.1% 8.3%
Central Refrigerated revenue, ex FSC NA NA NA NA NA 110.8 115.7 226.5 83.6 86.0 80.6 84.2 334.3 91.1 94.1 87.8 91.3 364.4 391.7
% change yly NA NA NA NA NA NA NA NA NA NA -27.3% -27.2% 47.6% 9.0% 9.5% 9.0% 8.5% 9.0% 7.5%
Intermodal revenue, ex FSC 1773 187.7 263.2 60.6 66.9 712 79.0 2717 729 80.8 80.1 89.7 323.6 81.3 90.1 89.3 100.1 360.8 387.9
% change yly NA 5.8% 40.2% 11.0% 4.7% 4.9% 2.8% 5.5% 20.4% 20.9% 12.5% 13.6% 16.6% 11.5% 11.5% 11.5% 11.5% 11.5% 7.5%
Fuel surcharge revenue 429.2 653.9 688.9 169.5 171.7 197.7 195.6 734.5 189.7 197.2 190.9 177.1 755.0 195.4 203.2 196.7 182.4 777.7 793.2
% change yly NA 52.4% 5.3% 4.3% -2.3% 17.4% 7.3% 6.6% 11.9% 14.9% -3.4% -9.5% 2.8% 3.0% 3.0% 3.0% 3.0% 3.0% 2.0%
Other revenue, net of intercompany eliminations 124.7 134.7 152.5 40.6 42.4 41.8 58.1 183.0 63.7 69.5 65.5 87.4 286.1 69.8 75.8 724 97.6 315.7 330.7
% change y/ NA 8.0% 13.2% 16.0% 23.1% 11.9% 27.3% 20.0% 56.6% 64.1% 56.6% 50.4% 56.3% 9.7% 9.1% 10.6% 11.7% 10.4% 4.7%
Gross revenue 2,826.2 | 3,197.5( 3,174.0 | 3,256.8 | 3,399.8 [ 2,571.4 | 2,929.7 [ 3,333.9 | 3,493.2 856.8 898.1 11,0321 11,0754 | 3,862.4 | 10084 10759 10749 1,1395| 4,298.7| 1,1096 11754 1,160.3 1,222.7 | 4,667.9 | 4,982.9
% change yly 17.9% 13.1% -0.7% 2.6% 4.4% -24.4% 13.9% 13.8% 4.8% 3.6% 2.9% 18.5% 16.6% 10.6% 17.7% 19.8% 4.1% 6.0% 11.3% 10.0% 9.2% 7.9% 7.3% 8.6% 6.7%
Operating expenses:
Salaries, wages and employee benefits 971.7 996.4 905.2 948.6 892.7 728.8 741.4 789.9 804.0 206.6 202.8 218.2 232.3 859.9 228.3 238.1 240.0 261.7 968.1 245.1 252.1 248.2 256.5| 1,001.9 | 1,063.7
Operating supplies and expenses 274.1 286.3 268.7 287.1 272.0 206.1 218.0 238.2 245.1 60.7 68.1 85.2 82.8 296.8 80.8 84.1 88.5 88.7 342.1 90.3 92.9 915 94.6 369.4 392.1
Fuel 446.8 610.9 632.8 697.7 768.7 385.5 468.5 631.6 602.6 151.9 144.4 160.6 150.4 607.3 156.0 153.7 149.1 133.1 591.9 182.8 189.1 183.0 189.1 744.0 789.9
Purchased transportation 499.8 583.4 588.2 631.5 741.2 620.3 771.3 889.4 | 1,010.2 244.8 257.5 318.3 337.1 | 1,157.7 319.2 340.2 328.1 333.7 | 1,321.2 335.4 345.1 341.8 353.3 | 1,375.6 | 1,460.4
Rental expense 79.1 58.0 50.9 721 76.9 79.8 76.5 81.8 108.9 29.3 30.5 46.3 50.4 156.5 51.7 56.1 59.7 61.8 229.3 48.8 50.2 49.4 51.1 199.5 211.8
Insurance and claims 94.9 156.5 153.7 126.9 141.9 81.3 87.4 95.1 107.6 27.8 29.2 35.1 41.9 134.0 42.4 333 37.7 45.8 159.2 415 42.7 42.1 43.5 169.8 180.3
Depreciation and amortization 184.1 197.5 222.4 273.9 300.4 232.0 194.5 205.4 201.0 50.6 52.8 58.5 56.3 218.3 56.2 54.8 54.4 56.1 221.4 66.0 68.0 66.9 69.3 270.1 287.7
Communications and utilities 30.4 30.9 28.6 29.1 29.6 24.6 25.0 26.0 24.6 6.1 5.4 6.7 6.4 247 7.2 7.7 7.3 7.7 29.9 9.3 8.5 9.5 9.8 371 39.4
Operating taxes and licenses 62.9 69.7 59.0 66.1 67.9 57.2 56.2 61.9 62.1 155 159 18.6 19.1 69.1 183 17.9 17.9 17.7 718 20.8 21.4 21.0 217 84.9 90.1
Other operating expenses 21 0.2) 0.2) 0.8 (6.5) (2.2) (8.3) (8.5) (14.1) (2.4) 4.7) (5.6) 9.1) (21.7) (3.2) (8.3) (11.6) (4.6) (27.7) (5.2) (5.3) (5.3) (5.4) (21.2) (22.5)
Total operating expenses 2,645.6 [ 2,989.3 | 2,909.3 | 3,133.9 3,2849 | 2,4135| 2,630.5( 3,010.9 [ 3,152.0 790.9 801.9 941.8 967.7 | 3,502.4 957.0 977.6 971.0 1,001.6 | 3,907.2 | 1,0349 1,064.7 1,048.1 11,0834 | 4,231.2 | 4,492.9
Adjusted Operating ratio 93.6% 93.5% 91.7% 96.2% 96.6% 93.9% 89.8% 90.3% 90.2% 92.3% 89.3% 91.3% 90.0% 90.7% 94.9% 90.9% 90.3% 87.9% 90.9% 93.3% 90.6% 90.3% 88.6% 90.6% 90.2%
Adjusted Operating ratio, net of FSC 88.0% 87.9% 87.8% 90.4% 86.8% 89.2% 87.8% 88.5% 93.7% 88.8% 88.2% 85.7% 89.0% 91.8% 88.6% 88.4% 86.6% 88.8% 88.3%
EBIT 180.6 208.2 264.7 123.0 114.9 157.9 299.2 323.0 341.2 65.9 96.2 90.3 107.6 360.0 51.4 98.3 103.9 137.9 391.6 74.6 110.6 112.2 139.2 436.7 490.0
% margin 6.4% 6.5% 8.3% 3.8% 3.4% 6.1% 10.2% 9.7% 9.8% 7.7% 10.7% 8.7% 10.0% 9.3% 5.1% 9.1% 9.7% 12.1% 9.1% 6.7% 9.4% 9.7% 11.4% 9.4% 9.8%
EBITDA 364.7 405.6 487.1 396.8 415.3 389.9 493.7 528.4 542.2 116.5 149.0 148.8 163.9 578.3 107.6 153.1 158.3 194.0 613.0 140.6 178.6 179.1 208.5 706.8 777.7
% margin 12.9% 12.7% 15.3% 12.2% 12.2% 15.2% 16.9% 15.9% 15.5% 13.6% 16.6% 14.4% 15.2% 15.0% 10.7% 14.2% 14.7% 17.0% 14.3% 12.7% 15.2% 15.4% 17.1% 15.1% 15.6%
Interest income 0.9 %7 20 8.0 35 1.8 1.4 i) 21 0.6 05 0.6 0.7 24 0.8 0.7 0.8 0.7 29 0.4 0.4 0.4 0.4 15 13
Interest (expense) (18.9) (28.0) (26.1)| (205.5)| (240.9)| (256.1)| (283.9)| (145.9) (118.1) (26.1) (24.3) (26.1) (25.1)| (101.6) (24.9) (23.1) (22.1) (16.5) (86.6) (11.1) (10.7) (10.3) ©.7) (41.8) (34.9)
Other income (expense), net (2.6) 12 (4.7) (26.1) (12.8) 13.3 3.7 1.9 29 6.6 1.3 2.0 0.9 10.7 0.9 0.7 0.8 1.7 4.1 0.0 0.0 0.0 0.0 0.0 0.0
Profit before tax 159.9 183.1 236.0 (100.7) (135.2) (83.1) 20.4 180.9 228.1 46.9 73.7 66.8 84.1 271.6 28.2 76.6 83.4 123.8 312.0 63.9 100.3 102.3 129.9 396.4 456.4
% margin 5.7% 5.7% 7.4% -3.1% -4.0% -3.2% 0.7% 5.4% 6.5% 5.5% 8.2% 6.5% 7.8% 7.0% 2.8% 7.1% 7.8% 10.9% 7.3% 5.8% 8.5% 8.8% 10.6% 8.5% 9.2%
Tax rate 35.3% 38.5% 36.3% -9.1% -8.4% -2.2% 13.6% 39.2% 38.6% 38.0% 38.5% 38.5% 38.5% 38.4% 38.5% 38.5% 33.0% 36.6% 36.3% 38.5% 38.5% 38.5% 38.5% 38.5% 38.5%
Net income (loss) from continuing operations 103.5 112.6 150.4 (109.8) (146.6) (85.0) 17.6 110.1 140.0 29.1 45.4 41.1 51.8 167.3 17.3 47.1 55.9 78.5 198.9 39.3 61.7 62.9 79.9 243.8 280.7
Extraordinary item (net of tax) (2.0) (15.3) (10.4) 0.0 00| (350.7)| (143.0) (19.5) (25.4) (5.7) (2.4) (11.1) (6.5) (25.7) (5.0) (6.9) (5.7) (20.0) (37.7) (2.2) (2.2) (2.2) (2.2) (8.7) (8.7)
Net income 101.5 97.2 140.0 (109.8) (146.6) (435.6) (125.4) 90.6 114.6 233 42.9 30.0 45.3 141.5 123 40.2 50.2 58.5 161.2 37.1 59.5 60.7 7.7 235.1 272.0
% margin 3.6% 3.0% 4.4% -3.4% -4.3% -16.9% -4.3% 2.7% 3.3% 2.7% 4.8% 2.9% 4.2% 3.7% 1.2% 3.7% 4.7% 5.1% 3.7% 3.3% 5.1% 5.2% 6.4% 5.0% 5.5%
Average shares outstanding - diluted 64.2 59.0 60.6 60.5 60.1 60.1 63.3 139.7 139.6 141.3 141.8 1423 142.7 142.0 143.0 143.4 143.4 143.7 143.4 143.7 143.7 143.7 143.7 143.7 143.7
EPS - diluted $1.61 $1.71 $2.31 ($1.82) ($2.44) ($7.25) ($1.98) $0.65 $0.82 $0.17 $0.30 $0.21 $0.32 $1.00 $0.09 $0.28 $0.35 $0.41 $1.12 $0.26 $0.41 $0.42 $0.54 $1.64 $1.89
% change yly 37.6% 6.2% 35.1% | -178.8% 34.1%  197.1% -72.7% | -132.8% 26.2% | 325.0% 25.0% 5.0% -5.9% 22.0% -47.1% -6.7% 66.7% 28.1% 12.0% | 188.9% 46.4% 20.0% 31.7% 46.4% 15.2%
EPS - diluted (continuing operations) $1.58 $1.84 $2.48 ($1.82) ($2.44) ($1.41) $0.28 $0.79 $1.00 $0.21 $0.32 $0.29 $0.36 $1.18 $0.12 $0.33 $0.39 $0.55 $1.39 $0.27 $0.43 $0.44 $0.56 $1.70 $1.95
% change yly 37.4% 16.5% 34.8% | -173.4% 34.1% | -42.2%| -119.9% NM 26.6% 50.0% 18.5% 38.1% -5.3% 18.0% | -42.9% 3.1% 34.5% 52.8% 17.8% | 125.0% 30.3% 12.8% 1.8% 22.3% 14.7%

Prior period results have been restated to conform to current presentation

(1) 1Q06 net income from continuing operations excludes the $811 thousand pre-tax benefit related to the reduction in market value of interest rate derivative agreements, and the $5.1 million gain resulting from the settlement of litigation.
(2) 2Q06 salaries, wages, and benefits line excludes $4.8 million benefit from a change in the company's 401(k) plan discretionary match

(3) 3Q06 excludes one-time pretax impairment charges of $9.2 million ($7.8 million due to write-down of trailer assets and $1.4 million related to assets in Mexico) and excludes $0.5 million pretax change in market value of interest rate derivatives
(4) 4Q10 excludes: (1) $22.6 million pre-tax non-cash equity compensation, (2) $95.5 million pre-tax loss on extinguishment of debt related tendering previous indebtedness, and (3) impairment/depreciation of $7.3 million

(5) 2010-2012 excludes interest expense for swap amortization of $33.9 mm, $15.0mm, and $5.3mm, respectively.

(6) 2010-2015 excludes intangible amortization of $19.6mm, $17.1mm, $15.8, $15.6, $14.3, and $14.3 respectively.

Source: Company data and Stifel estimates
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Universal Truckload Services Income Statement

(figures in $ millions, except per share amounts) 2013 2014 2015
2003A | 2004A | 2005A | 2006A | 2007A | 2008A | 2009A | 2010A | 2011A | 2012A 10A 20A 30A 40A 2013A 10A 20A 30A 40A 2014A 1QE 20E 30E 4QE 2015E | 2016E
REVENUE
Truckload 205.8 249.1 3322 375.2 402.1 438.2 313.6 370.1 4232 502.5 166.9 179.4 180.8 179.8 707.0 179.8 1975 196.8 195.2 769.3 199.2 218.0 2185 216.9 852.7 886.6
% change yly NA 21.0% 33.3% 12.9% 7.2% 9.0% -28.4% 18.0% 14.3% 18.7% 10.9% 15.0% 18.8% -0.2% 40.7% 7.7% 10.1% 8.8% 8.6% 8.8% 10.8% 10.4% 11.1% 11.1% 10.8% 4.0%
Brokerage 43.0 7.7 147.1 170.6 1718 208.3 1129 148.0 1738 136.5 NA NA NA NA NA NA NA NA NA NA NA NA NA NA NA NA
% change yly NA 80.8% 89.3% 15.9% 0.7% 21.2% -45.8% 31.0% 17.5% -21.5% NA NA NA NA NA NA NA NA NA NA NA NA NA NA NA NA
Value-Added NA NA NA NA NA NA NA NA 44.0 47.8 51.2 47.9 48.2 195.1 69.5 76.0 69.2 69.8 2845 723 783 723 73.0 295.8 307.6
% change yly NM NM NM NM NM NM NM NM NM NM NM NM 9.5% NM 45.4% 48.5% 44.3% 44.9% 45.8% 4.0% 3.0% 4.5% 4.5% 4.0% 4.0%
Intermodal 289 35.2 52.0 95.9 106.5 113.0 76.7 87.9 102.8 120.4 33.4 33.6 329 31.6 131.4 30.1 34.0 36.2 37.4 137.7 33.1 36.8 40.2 41.6 1515 156.1
% change yly NA 21.8% 47.9% 84.2% 11.1% 6.2% -32.1% 14.5% 16.9% 17.1% 31.8% 15.5% 6.0% -9.7% 9.2% -10.0% 1.4% 10.0% 18.6% 4.8% 10.0% 8.0% 11.0% 11.0% 10.0% 3.0%
Total operating revenue 2777 362.0 531.3 641.6 680.4 759.5 503.2 605.9 699.8 803.4 248.1 264.2 261.7 259.5 [ 1,0335 279.4 307.5 302.1 3025 | 1,191.5 304.6 333.1 331.0 331.4 [ 1,300.0 | 1,350.4
% change yly 9.8% 30.4% 46.8% 20.8% 6.0% 11.6% -33.7% 20.4% 15.5% 14.8% 41.1% 42.8% 42.7% 0.2% 28.6% 12.6% 16.4% 15.5% 16.5% 15.3% 9.0% 8.3% 9.5% 9.6% 9.1% 3.9%
OPERATING EXPENSES
Purchased transportation 205.9 269.7 406.4 491.8 520.1 593.0 378.0 461.0 538.3 563.5 1345 141.6 143.4 140.4 560.0 140.4 155.5 160.3 159.1 615.3 156.9 168.7 168.9 168.2 662.7 683.6
Direct personnel and related benefits 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 39.1 43.3 45.7 43.9 45.5 178.4 52.9 55.0 47.4 50.6 205.9 54.1 58.5 57.0 58.0 227.6 240.5
Commissions to agents 22.2 27.4 34.7 40.4 45.1 47.3 34.0 38.8 41.9 41.7 9.3 9.8 10.1 10.0 39.2 9.7 11.0 11.7 115 43.9 11.2 12.0 11.9 12.0 47.0 48.7
Other operating costs 3.1 5.3 6.6 8.6 9.4 O15) 10.3 13.3 14.2 22.1 19.2 19.7 18.9 20.7 78.5 30.5 30.8 28.3 25.6 115.2 30.1 33.6 335 32.7 129.8 137.3
Occupancy expense 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 4.5 5.0 5.3 4.7 5.1 20.0 6.8 6.6 6.5 6.7 26.5 6.0 6.4 6.4 6.4 25.3 26.2
Insurance and claims 7.0 9.6 14.3 15.8 20.5 21.4 17.3 i72) 17.0 17.0 4.7 4.7 55 4.3 {OR) 6.6 5.0 6.3 8.1 26.0 7.0 7.0 7.0 7.1 28.1 28.0
Selling, general, and administrative 22.6 27.6 37.4 46.1 48.4 52.0 44.2 49.3 52.4 59.0 7.8 8.7 7.9 8.6 33.0 10.1 11.2 10.4 13.2 44.8 10.9 11.6 11.6 11.7 45.8 47.4
Depreciation and amortization 2.9 3.9 4.3 SY74 8.2 9.6 10.4 11.0 11.6 13.8 5.1 5.0 4.7 4.9 19.7 7.6 8.0 8.5 8.9 33.1 10.2 8.6 9.2 10.9 38.8 36.2
Total operating expenses 263.6 343.5 503.7 608.5 651.6 732.9 494.2 590.6 675.4 760.7 228.9 240.5 239.2 239.7 948.3 264.7 283.1 279.1 283.7 1,110.7 286.3 306.4 305.5 306.9 1,205.1 1,247.8
Operating ratio (as % of operating revenue) 94.9% 94.9% 94.8% 94.8% 95.8% 96.5% 98.2% 97.5% 96.5% 94.7% 92.2% 91.1% 91.4% 92.3% 91.8% 94.8% 92.1% 92.4% 93.8% 93.2% 94.0% 92.0% 92.3% 92.6% 92.7% 92.4%
EBIT 14.1 18.6 27.7 33.1 28.7 26.6 9.0 15.4 24.4 42.7 19.3 23.6 225 19.9 85.2 14.6 24.4 23.0 18.8 80.8 18.3 26.6 255 245 94.9 102.5
% margin 5.1% 5.1% 5.2% 5.2% 4.2% 3.5% 1.8% 2.5% 3.5% 5.3% 7.8% 8.9% 8.6% 7.7% 8.2% 5.2% 7.9% 7.6% 6.2% 6.8% 6.0% 8.0% 7.7% 7.4% 7.3% 7.6%
EBITDA 16.9 225 32.0 38.8 36.9 36.3 194 26.4 36.0 56.5 243 28.6 27.2 248 104.9 223 324 315 27.7 113.9 28.4 35.2 34.6 35.4 133.7 138.7
% margin 6.1% 6.2% 6.0% 6.1% 5.4% 4.8% 3.8% 4.4% 5.1% 7.0% 9.8% 10.8% 10.4% 9.6% 10.2% 8.0% 10.5% 10.4% 9.2% 9.6% 9.3% 10.6% 10.5% 10.7% 10.3% 10.3%
Interest income (expense), net 0.2) 0.8) 0.4 1.0 0.9 0.0 0.3) 0.1 0.1 @.7) (1.1) (0.9) @.1) 0.9) (4.0) (1.6) (2.5) (2.0) 2.1) (8.2) 1.7) 1.7) (1.6) (1.6) 6.7) (5.0)
Other income (expense), net 0.0 0.0 0.0 0.0 0.0 13 0.5 0.6 1.0 1.0 0.1 0.1 0.1 0.1 0.5 0.1 0.1 0.1 0.1 0.4 0.1 0.1 0.1 0.1 0.6 0.6
Profit before tax 13.8 17.8 28.1 34.1 29.7 27.9 9.3 16.1 25.4 42.0 18.3 22.8 215 19.0 81.6 13.1 221 211 16.8 73.1 16.7 25.1 24.0 23.1 88.8 98.0
% margin 5.0% 4.9% 5.3% 5.3% 4.4% 3.7% 1.8% 2.7% 3.6% 5.2% 7.4% 8.6% 8.2% 7.3% 7.9% 4.7% 7.2% 7.0% 5.6% 6.1% 5.5% 7.5% 7.2% 7.0% 6.8% 7.3%
Tax rate 36.9% 37.4% 38.9% 38.4% 38.4% 38.4% 38.7% 40.6% 39.8% 38.5% 37.8% 38.0% 36.1% 38.2% 37.5% 38.2% 38.2% 37.8% 37.5% 37.9% 38.0% 38.0% 38.0% 38.0% 38.0% 38.0%
Net income (loss) from continuing operations 8.7 i, 17.2 21.0 18.3 17.2 57 9.6 15.3 25.8 114 14.2 13.7 11.8 51.0 8.1 13.6 13.1 105 45.4 10.3 155 14.9 143 558]) 60.8
Extraordinary item (net of tax) 0.0 0.0 0.0 0.0 (0.4 (2.3) (0.8) 3.2 0.5 (9.3 0.0 0.0 0.0 (0.5) (0.5) 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
Net income 8.7 i, 17.2 21.0 17.8 14.9 4.9 12.7 15.8 16.6 114 14.2 13.7 11.3 50.6 8.1 13.6 13.1 105 45.4 10.3 155 14.9 143 558]) 60.8
% margin 3.1% 3.1% 3.2% 3.3% 2.6% 2.0% 1.0% 2.1% 2.3% 2.1% 4.6% 5.4% 5.3% 4.4% 4.9% 2.9% 4.4% 4.3% 3.5% 3.8% 3.4% 4.7% 4.5% 4.3% 4.2% 4.5%
Average shares outstanding - diluted @ 10.0 10.0 15.4 16.2 16.1 16.1 16.0 15.9 15.6 19.1 30.2 30.2 30.1 30.0 30.1 30.2 30.1 30.0 30.0 30.0 29.9 29.9 29.8 29.8 29.8 29.7
EPS - diluted (continuing operations) $0.87 $1.11 $1.12 $1.30 $1.13 $1.07 $0.36 $0.60 $0.98 $1.35 $0.38 $0.47 $0.46 $0.39 $1.69 $0.27 $0.45 $0.44 $0.35 $1.51 $0.35 $0.52 $0.50 $0.48 $1.85 $2.05
% change yly 22.5% 27.6% 0.9% 16.1% -13.1% -5.3% -66.4% 66.7% 63.3% 37.8% 72.7% 56.7% 43.8% -9.3% 25.2% -28.9% -4.3% -4.3% -10.3% -10.7% 29.6% 15.6% 13.6% 37.1% 22.5% 10.8%
EPS - diluted $0.87 $1.11 $1.12 $1.30 $1.11 $0.93 $0.31 $0.80 $1.01 $0.87 $0.38 $0.47 $0.46 $0.38 $1.68 $0.27 $0.45 $0.44 $0.35 $1.51 $0.35 $0.52 $0.50 $0.48 $1.85 $2.05
% change yly 22.5% 27.6% 0.9% 16.1% -14.6% -16.2% -66.7% | 158.1% 26.3% -13.9% 65.2% 46.9% 27.8% 375.0% 93.1% -28.9% -4.3% -4.3% -7.9% -10.1% 29.6% 15.6% 13.6% 37.1% 22.5% 10.8%

(1) Pro forma consolidated revenue totals by segment as if AFA Enterprises and CrossRoad Carriers were acquired and consolidated January 1, 2003.

(2) Share count increases to account for initial public offering of 6.1 million shares effective February 10, 2005.
(3) 2Q07 excludes $0.7mm pretax (or $0.03 per diluted share) charge for the settlement of several prior period accident claims

(4) 2Q08 excludes $2.2mm pretax (or $0.08 per diluted share) non-cash charge for the write-down of marketable securities due largely to significant fall in the market value of the company's stock portfolio, which included financial stocks, although none were sold in the quarter

(5) 3Q08 excludes $0.48mm pretax (or $0.02 per diluted share) non-cash charge for the write-down of marketable securities
(6) 4Q08 excludes $0.96mm pretax (or $0.04 per diluted share) non-cash charge for the write-down of marketable securities due largely to significant fall in the market value of the company's stock portfolio
(7) 1Q09 excludes $0.80mm pretax (or $0.03 per diluted share) other-than-temporary impairments of marketable equity securities classified as available for sale

(8) 2Q09 excludes $0.32mm pretax

In fact, AFA was acquired August 8, 2004, and CrossRoad was acquired November 1, 2004.

or $0.01 per diluted share) other-than-temporary impairments of marketable equity securities classified as available for sale

(
(

(9) 3Q09 excludes $0.16mm pretax (or $0.00 per diluted share) other-than-temporary impairments of marketable equity securities classified as available for sale
(

(10) 1Q10 excludes $1.8mm pretax (or $0.07 per diluted share) gain on sales of marketable equity securities
(11) 2Q10 excludes $3.6mm pretax (or $0.13 per diluted share) gain on sales of marketable equity securities
(12) 2Q12 excludes $0.3mm (or $0.02 per diluted share) of after-tax gains on the sales of marketable securities classified as available for sale

(13) LINC acquisition include above as of the acquisition close date of October 1, 2012 whereas the company's full year financials show pooled results under common ownership. See Pro Forma UACL & LINC tab for combined results

Source: Company data and Stifel estimates
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Important Disclosures and Certifications

I, John G. Larkin, certify that the views expressed in this research report accurately reflect my personal views about
the subject securities or issuers; and |, John G. Larkin, certify that no part of my compensation was, is, or will be
directly or indirectly related to the specific recommendations or views contained in this research report. Our
European Policy for Managing Research Conflicts of Interest is available at www.stifel.com.

Rating and Price Target History for: Celadon Group, Inc. (CGl) as of 03-10-2015
03/23/12 | | 04/26/12 | | 07/31/12 | 10/24/12 | | 03/28/13 | | 04/29/13 | | 05/24/13 | | 10/30/13 | | 11/19/13 | | 01/14/14 | | 07/07/14 |
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H - Hold NR - No Rating
S - Sell NA - Not Applicable
| - Initiation RS - Rating Suspended
D - Dropped
Created by BlueMatrix

For a price chart with our ratings and any applicable target price changes for CGl go to
http://sf.bluematrix.com/bluematrix/Disclosure?ticker=CGl

Rating and Price Target History for: Quality Distribution, Inc. (QLTY) as of 03-10-2015
03/23/12 | | 08/08/12 | | 11/07/12 | 03/28/13 | | 08/01/13 | | 12/05/13 | | 11/11/14 | | 02/26/15 |
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Rating Key
B - Buy UR - Under Review
H - Hold NR - No Rating
S - Sell NA - Not Applicable
| - Initiation RS - Rating Suspended
D - Dropped
Created by BlueMatrix

For a price chart with our ratings and any applicable target price changes for QLTY go to
http://sf.bluematrix.com/bluematrix/Disclosure?ticker=QLTY
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Rating and Price Target History for: Swift Transportation Company (SWFT) as of 03-10-2015
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H - Hold NR - No Rating
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| - Initiation RS - Rating Suspended
D - Dropped

Created by BlueMatrix

For a price chart with our ratings and any applicable target price changes for SWFT go to
http://sf.bluematrix.com/bluematrix/Disclosure?ticker=SWFT

Rating and Price Target History for: Universal Truckload Services, Inc. (UACL) as of 03-10-2015
04/26/12 | | 07/26/12 | | 09/07/12 | | 02/26/13 | 03/28/13 | | 04/29/13 | | 07/29/13 | | 10/28/13 | | 01/14/14 | | 02/10/14 | | 02/21/14
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Rating Key
B - Buy UR - Under Review
H - Hold NR - No Rating
S - Sell NA - Not Applicable
| - Initiation RS - Rating Suspended
D - Dropped
Created by BlueMatrix

For a price chart with our ratings and any applicable target price changes for UACL go to
http://sf.bluematrix.com/bluematrix/Disclosure?ticker=UACL

The rating and target price hi
Universal Truckload Services, |

story for Celadon Group, Inc., Quality Distribution, Inc., Swift Transportation Company and
nc. and its securities prior to February 25, 2015, on the above price chart reflects the research

analyst's views under a different rating system than currently utilized at Stifel. For a description of the investment rating
system previously utilized go to.www.stifel.com.

Swift Transportation Company

and Universal Truckload Services, Inc. is a client of Stifel or an affiliate or was a client of Stifel

or an affiliate within the past 12 months.

Universal Truckload Services, |

nc. is provided with non-investment banking, securities related services by Stifel or an affiliate
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or was provided with non-investment banking, securities related services by Stifel or an affiliate within the past 12 months.

Swift Transportation Company is provided with non-securities related services by Stifel or an affiliate or was provided with
non-securities related services by Stifel or an affiliate within the past 12 months.

Stifel or an affiliate expects to receive or intends to seek compensation for investment banking services from Celadon Group,
Inc., Quality Distribution, Inc., Swift Transportation Company and Universal Truckload Services, Inc. in the next 3 months.

Stifel or an affiliate has received compensation for non-investment banking, securities related services from Universal
Truckload Services, Inc. in the past 12 months.

Stifel or an affiliate is a market maker or liquidity provider in the securities of Celadon Group, Inc., Quality Distribution, Inc.,
Swift Transportation Company and Universal Truckload Services, Inc..

Stifel or an affiliate has received compensation for non-securities related services from Swift Transportation Company in the
past 12 months.

The equity research analyst(s) responsible for the preparation of this report receive(s) compensation based on various
factors, including Stifel’'s overall revenue, which includes investment banking revenue.

Our investment rating system is three tiered, defined as follows:

BUY -We expect a total return of greater than 10% over the next 12 months with total return equal to the percentage price
change plus dividend yield.

HOLD -We expect a total return between -5% and 10% over the next 12 months with total return equal to the percentage
price change plus dividend yield.

SELL -We expect a total return below -5% over the next 12 months with total return equal to the percentage price change
plus dividend yield.

Of the securities we rate, 53% are rated Buy, 44% are rated Hold, and 3% are rated Sell.

Within the last 12 months, Stifel or an affiliate has provided investment banking services for 21%, 7% and 2% of the
companies whose shares are rated Buy, Hold and Sell, respectively.

Additional Disclosures

Please visit the Research Page at www.stifel.com for the current research disclosures and respective target price
methodology applicable to the companies mentioned in this publication that are within Stifel's coverage universe. For a
discussion of risks to target price please see our stand-alone company reports and notes for all Buy-rated and Sell-rated
stocks.

The information contained herein has been prepared from sources believed to be reliable but is not guaranteed by us and is
not a complete summary or statement of all available data, nor is it considered an offer to buy or sell any securities referred to
herein. Opinions expressed are subject to change without notice and do not take into account the particular investment
objectives, financial situation or needs of individual investors. Employees of Stifel, or its affiliates may, at times, release
written or oral commentary, technical analysis or trading strategies that differ from the opinions expressed within. Past
performance should not and cannot be viewed as an indicator of future performance.

As a multi-disciplined financial services firm, Stifel regularly seeks investment banking assignments and compensation from
issuers for services including, but not limited to, acting as an underwriter in an offering or financial advisor in a merger or
acquisition, or serving as a placement agent in private transactions.

Affiliate Disclosures

“Stifel”, includes Stifel Nicolaus & Company (“SNC”), a US broker-dealer registered with the United States Securities and
Exchange Commission and the Financial Industry National Regulatory Authority and Stifel Nicolaus Europe Limited (“SNEL”),
which is authorized and regulated by the Financial Conduct Authority (“FCA”), (FRN 190412) and is a member of the London
Stock Exchange.

Registration of non-US Analysts: Any non-US research analyst employed by SNEL contributing to this report is not
registered/qualified as a research analyst with FINRA and is not an associated person of the US broker-dealer and therefore
many not be subject to NASD Rule 2711 or NYSE Rule 472 restrictions on communications with a subject company, public
appearances, and trading securities held by a research analyst account.

Country Specific and Jurisdictional Disclosures

Page 12




Transportation
Transportation & Logistics March 11, 2015

United States: Research produced and distributed by SNEL is distributed by SNEL to “Major US Institutional Investors” as
defined in Rule 15a-6 under the US Securities Exchange Act of 1934, as amended. SNEL is a non-US broker-dealer and
accordingly, any transaction by Major US Institutional Investors in the securities discussed in the document would need to be
effected by SNC. SNC may also distribute research prepared by SNEL directly to US clients that are professional clients as
defined by FCA rules. In these instances, SNC accepts responsibility for the content. Research produced by SNEL is not
intended for use by and should not be made available to retail clients, as defined by the FCA rules.

Canadian Distribution: Research produced by SNEL is distributed in Canada by SNC in reliance on the international dealer
exemption. This material is intended for use only by professional or institutional investors. None of the investments or
investment services mentioned or described herein is available to other persons or to anyone in Canada who is not a
“permitted client” as defined under applicable Canadian securities law.

In certain instances CIBC World Markets Inc. (“CIBC WM”) may also distribute research produced by SNEL to clients of CIBC
WM. This report has not been prepared in accordance with the disclosure requirements of Dealer Member Rule
3400-Research Restrictions and Disclosure Requirements of the Investment Industry Regulatory Organization of Canada
(“lIROC”). Disclosures contained in this report are made in accordance with requirements of the Financial Conduct Authority
(“FCA’) and the Financial Industry National Regulatory Authority (“FINRA”).

UK and European Economic Area (EEA): This report is distributed in the EEA by SNEL, which is authorized and regulated
in the United Kingdom by the FCA. In these instances, SNEL accepts responsibility for the content. Research produced by
SNEL is not intended for use by and should not be made available to non-professional clients.

In jurisdictions where Stifel is not already licensed or registered to trade securities, transactions will only be affected in
accordance with local securities legislation which will vary from jurisdiction to jurisdiction and may require that a transaction
carried out in accordance with applicable exemptions from registration and licensing requirements. Non-US customers
wishing to effect transactions should contact a representative of the Stifel entity in their regional jurisdiction except where
governing law permits otherwise. US customers wishing to effect transactions should contact their US salesperson.

Additional Information Available Upon Request

© 2015 Stifel. This report is produced for the use of Stifel customers and may not be reproduced, re-distributed or passed to
any other person or published in whole or in part for any purpose without the prior consent of Stifel. Stifel, Nicolaus &
Company, Incorporated, One South Street, Baltimore, MD 21202.
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